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Report overview:

This report includes MLS data for the
past 36 months in the Prescott Area only
as provided by the Innovia system for the Prescott
Area Association of Realtors.

Please note that searches fluctuate daily when running these
reports. Data was compiled on May 8, 2010. All information is
deemed reliable but not guaranteed.
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Sellers:

The total number of closed sales decreased 23% from April to May to a total number of
closed home sales of 235. While this was a significant drop from the previous month,
the total number of sales was 47% higher in May of 2010 than in May of 2009. There is
no doubt that this is directly correlated to the end of home buyer credit drawing to a
close.

Buvyers:

For buyers, this means that more buyers were successful in finalizing the sale of their
home. Now that the buyer credit has ended, it will be important for you and your real
estate professional to monitor the competition for well-priced homes. With interest
rates continuing to be very low AND the average price still increasing, buyers need to
make sure they are looking at the long-term impact of waiting to purchase a home.
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Distréssed Sales Anal¥ysis:

This has become an even more important part of the market report,
as it shows the percentage of sales that were bank owned/foreclosed,
short sales, and regular sales.

A bank owned/foreclosure home is one that the seller no longer owns — it has
been taken over by the lender(s) who had a note on the home. Short sales are
homes where the seller owes more money to the bank than the home is worth
and the home owner is negotiating with the bank to “forgive” a portion of the
debt in order to avoid foreclosure.

For the sixth month in a row, REO sales outpaced regular equity sales. The
percentage of the market represented by equity sales was down slightly by 3%
over the previous month. Continue to monitor this whether you are a buyer
OR a seller, as it provides the information on trends in home sales that will
Impact your real estate success.
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Notice of Trustee’s Sales Analysis:
A Notice of Trustees Sale is constructive notice to a property owner that their property is
scheduled to be sold by the lien holder to recover debt owed to the lien holder by the

property owner. The notice is public information and typically includes the date, time
and location of the public sale.

May'’s filings of Trustee’s Sales (NoTS) increased by 2.6% as compared to April 2010. An
increase in the number of NoTS correlates to a increase in the number of foreclosures,
which is one key indicator of the housing market. Keep in mind that many of the homes
that received their NoTS, up to 12+months ago, have yet to be foreclosed and placed
on the market for sale.

Every person’s situation is unique. If you have questions regarding loan modifications,
refinancing, foreclosures, or short sales, please contact your real estate professional.
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'Pending Sales Report Amal

Sellers:

For the second month in a row, May saw a dramatic DECREASE in the number of
pending sales -- a decrease of 20% over the prior month. The end of the buyer tax
credit is more than likely a significant contributor to this number; however, it can also

be impacted by agents not showing properties under contract as pending until they are
solidly ready to close. Sellers need to continue to monitor this very closely, as it means
far fewer homes are successfully going under contract.

Buvers:

Although the home buyer credit is no longer available, buyers should still be diligent in
searching for a home — prices and interest rates continue to be favorable, and without
the pressure of the competition for this credit, this might be the perfect time to find a
home without competing with dozens of other buyers. Continue to work with your real
estate professional to make sure you are benefiting as well from the fantastic
opportunities that are still available to you.
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Sellers:

April saw a decrease of 8.5% in the median sales price over the prior month.
There has not been a substantial variance in the prices of homes in the past 6 months —
2007 and 2008 saw much more volatility. It will be important to monitor this number
AFTER the homes purchased because of the credit are finalized which should be no later
than June 30", Watch carefully to see if there is any type of impact on the prices of
homes sold that went under contract after May 1.

Buvers:

For buyers who missed out on the home buyer credit, there is still great news. Prices
are still very, very good! In reviewing the 36 month numbers, we have had a 36%
drop in the average sales price since May of 2007. That means buyers have the
potential to purchase a home for 1/3 less than what they would have paid 3 years ago!
It is more important than ever that buyers are working with their real estate
professional to really understand the price point they need to be at in order to purchase
a home.
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Median Days on Market#Andlysis,,

Sellers:

In May, the real estate market experienced a 9.9% DECREASE in the median days on market
of homes that sold over the prior month. This means that a home is staying on the market
an average of 91 days from the time it went under contract until it actually closed. This is the
second lowest median Days on Market that we have seen in the last 36 months. It will be
important to see what happens in June, as that is a month when we normally see a
significant increase in the days on market.

Buvers:

Buyers need to be aware of this number because it is an indicator of how long sellers are

having to wait to go under contract and close. The lower the number, the more control a

seller normally has. Even if we have an addition of homes to the market via foreclosures,

buyers need to understand that competition for great homes will continue to remain very

high, especially in the lower price ranges. We are still seeing multiple offer situations with

distressed properties, so make sure you are fully qualified with your lender and ready to go
when you see the house you want to call home.
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Sales toiist Pricé Ratio#ndlysis ...
Sellers:

In May, the ratio of the sales price to the list price stayed about the same as the previous month.
The sales to list price ratio indicates that sellers are getting 5% LESS for their home than the listed
price. This is, of course, only IF the house was already priced close to what a buyer is willing to
pay. As a seller, it means you can expect slightly less than you did one month ago. We wiill
carefully monitor this statistic as more foreclosure and short sale properties enter the market.

Buvers:

Buyers need to pay attention. Although the average is less than 100%, on lower priced/highly
desirable properties buyers may still have to pay above list price. Since a home must appraise in
order to obtain a loan, underwriters are looking very closely at prices and making sure that homes

are selling at or below market value. Make sure your real estate professional helps you understand

the competitiveness of the list price of the home you are wanting to purchase. You also need to be

aware of the interest and sales activity in the area where you are wanting to buy and how the offer
you are making competes with the market.




INVENTORY OVERVIEW

The following charts are an overview of

what Is happening with the inventory of

homes currently available in the Prescott
Area MLS.
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Sellers:

The MLS saw a slight increase of 4.19% in the number of new homes coming on to the
market for a total of 2,957 residential homes in all of the MLS. Continue to carefully
monitor this chart, as it will be a strong indicator of the amount of competition sellers
will have from new and fresh inventory entering the market.

Buvers:

Buyers still have homes from which to choose, but the inventory is significantly less than

it was a year ago. Using a real estate professional is more important than ever to make
sure you find out about new homes FIRST and know what you need to offer in order to
be competitive and appealing to sellers. Continue to monitor this statistic, as it WILL

be the statistic that indicates how much new inventory you that is available to preview...
the lower the number, the more likely the competitiveness for lower priced homes will

remain part of the current market. AND, the prediction of increased interest rates means

now is the time to get serious about buying.
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‘New Listings Analysis

Sellers:

New listings decreased by about 9.2% in the month of April. It will be interesting to see
if these properties are REO, short sales, or regular listings and how the market receives
them. We still have not seen a massive influx of REO properties entering the market.
However, sellers need to continue to watch what the banks are doing with foreclosed
properties — more properties entering the market will mean more competition for sellers
who are wanting to seller their home.

Buvers:

This is important news for buyers, as it means there are fewer homes entering the
market. It is very important that you continue to spend time with and listen to your real
estate professional to develop your strategy for succeeding in a market that is
constantly changing. Be prepared: as fewer homes enter the market, there will
definitely be more competition for the best values. Be prepared. As more homes enter
the market, more buyers may become active again as well.
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Expired &mancelleﬂ Listin

Sellers:

May saw a decrease in the number of expired and cancelled listings —
a 7.3% drop over April. This is the lowest number of cancelled/expired listings in the last 36
months. An expired or cancelled listing means less competition for active sellers if those
properties have not been re-listed or moved into foreclosure status.

Buvers:

For buyers, this means that there are 203 fewer homes to consider. Buyers will have to be
prepared to act quickly on available homes that are priced competitively. Continue to watch
this trend, as this, combined with price, days on market and sales to list price ratio are an
important indicator of what buyers need to do in order to be successful in closing on the
home of their dreams.
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. Months®f Inventory Amalysis:

~ ~(This réport has been generated¥taking the number of active
listings and dividing it by SALES for the past month)

Sellers:

In May, the number of months of inventory increased by 36% to about 12 %2 months of
inventory. This is greater than the 6 month gauge and indicates that we are still heavily
into a buyer’'s market. Having so much inventory means there are relatively MORE
homes available for fewer buyers. For a seller, this means there are fewer buyers AND
it will take longer to sell their home. It will be very important for you and your real
estate professional to monitor this number so that you can make sure your home is
priced and staged accordingly.

Buyers:

Buyers typically have more control in a Buyer’'s market, which is defined as a market
having more than 6 months of inventory. However, the type of market will vary from
price range to price range and even area to area. Work with your real estate
professional to make sure you understand the type of market you are in.



TotalfMarket Over#iew:
Sellers:

This report provides a detailed breakdown of homes in the Prescott Area
based on price. By determining the price range where your home
SHOULD sell, you can see what the average sales to list price ratio is,
the median days on market, and more importantly, the percentage of
homes selling in that price range. Note that as the price increases, the sales to
list price ratio and the number of homes selling decreases while the days on
the market increases.

Buyers:
By reviewing the price range where you are purchasing, you can determine
what the average home is selling for vs. list price. This should help you make
better and more acceptable offers based on the current market.
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 UMPORTANT INEORMAFION: - &

Although these reports are beneficial in understanding the general
market in the Prescott Area, it is essential that you meet with

your real estate professional to study these same figures in your

area, as statistics will vary from neighborhood to neighborhood.

As you make decisions related to the purchase or sale of a home, it is
iImportant that you understand how the current real estate trends will

Impact your decisions. Your real estate professional is available to
help you monitor and interpret them to make sure that you are taking
advantage of the current market whether you are selling OR buying.



